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@ CTPOUTENLCTBO 3[IAHWN: KOHTPAKTb!

« PasgeneHue Tpyaa Mexay NpoekTUpOBaHUEM U CTPOUTENbCTBOM

*  YHWKanbHOCTb KaXOOro KOHTpaKkTa MpuBOOMT K HEOOXOAWMOCTU [OMOSHUTESbHbBIX
paboT CBEpX HayanmbHOTO [OroBopa W/MNMK W3MEHEeHWr npoekTa B MNpoLecce
CTPOUTENbCTBA

Fixed-price
Tnnobl

KOHTPAKTOB Cost-plus — npegnoyTuTensHee, T.K. 3HAYMTENBHO NPOLLE

BHECTU NBMEHEHUSA

[eperosopsb! (Negotiations)

MexaHu3mbl

otbopa OTKpbIThIN TEHAEP/ayKumoH(Open competitive bidding)

TeHaep/aykumoHno npurnatuenuto (Invited bidders)

TeHpep ¢ npexkBanmdukaumen (Pre-qualified bidders)



® TVNOTE3bl




* [1poeKTbl CTPOUTENBLCTBA HEXUMbIX 30aHNN B CeBepHou KannmpopHuu
* 1995 -2000 rr.
» 25,600 npoekTos, 13 HKX 4100 — Herocy4apCTBEHHbIE

* BekTop  XxapakTepucTuk  Kaxdgoro  obbekta  CTPOMTEeSbCTBa:
MECTOMNOMOXEHNE, LieHa MpoeKTa,  ayKUMOH/NeperoBopbl,  4KUCHO
noapaaynMKoB B KOHKypce, id doMpM-y4acTHUKOB (KaK 3aKa34MKOB, TaK U
noapAaYnKOB).
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Award Mechanism on Project;
=+ f, * logProject value, + f,  log floor areq + By * Number of divisions;

l

- 3, * Cumulative owner experience; + fs * Owner credit; + [ * Owner size,

l

- B, + 6 month change in county work volume,

Award Mechanism on Project = 1, ecnu 6binn neperosopsl; =0, ecnu ObIn ayKUmoH

« CnoXHOCTb NpoeKTa — Nnepsble 3 perpeccopa
« Cumulative owner experience / credit / size — npokcy 1 onbiTa 3aKka3ynka
* 6-month county work volume — npokcu Yncna nocTaBLLMKOB



PE3YJIbTATbI | MOAEINN

Table 4. Logistic Regressions of Award Mechanism (Negotiation = 1) on Project and

Owner (Buyer) Characteristics

1 2 3 4 5
Log project value 0.1481** Q. 263F" 0.2640~ 0.1604 0.2503™
(0.0564) (0.1030) (0.1038) (0.1221) (0.1047)
Log floor area 0.2014** 0.4193** 0.4286™* 0.6702** 0.4495**
(0.0631) (0.1251) (0.1286) (0.1593) (0.1314)
Number of divisions 0.0880* 0.0893* 0.1076* 0.0821*
(0.0376) (0.0376) (0.0439) (0.0400)
Cumulative owner —0.2465" —0.7130** —0.6878** —0.5321** —0.7648**
experience (0.0960) (0.1572) (0. 1572) (0.1631) (D 171T1)
Owner credit —0.0693 —0.2983** —0.0397
(0.0495) (0.0733) (0.0513)
Owner size —0.0013
(0.0007)
6 month change in 0.0473
county work volume (0.0242)
Constant —3.960** —7.928** —7.853** —8.290** —7.864*%
(0.5445) (1.297) (1.289) (1.578) (1.338)
Sample size 2589 597 597 439 557

Standard errors in parentheses.
*Significant at 5%, **significant at 1%.
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Contractor’ s reputation,
=+ *logProject value + f, * log floor area + f; * Number of divisions
+ 6, * Cumulative owner experience; + fs * Invited bids; + [ * Prequalified.

$h N egotiationi‘

 Mopgenb aHanornyHa 1-ou
* Invited bids/Prequalified/Negotiation — gammu — nepemeHHble Ha TUN KoHTpakTa (Open
competitive biding — 6a3oBas kateropusi)
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PE3YIIbTATbI Il MOOEIN

Table 8. Logistic Regression of Builder Experience on Project Value and Award Dummies

Builder Builder Cumulative Cumulative
experience experience builder experience builder experience
Log project value 0.0204 —0.2241* 0.0302 —0.2261*
(0.0542) (0.1116) (0.0509) (0.1132)
Log floor area —0.0221 0.1955 —0.0145 0.2109
(0.0673) (0.1205) (0.0645) (0.1236)
Number of divisions —0.0347 —0.0657
(0.0368) (0.0346)
Cumulative owner 0.1688 0.0579 D.3752** 0.1787
experience (0.0858) (0.1309) (0.0895) (0.1480)
Invited bids 1.195** A T2 0.9214**> 1.026*
(0.2244) (0.3902) (0.2295) (0.4150)
Prequalified 1337 1.341 0.7891
(0.5670) (0.9244) (0.6625)
Negotiation 2256 " T 753" 1.999™* i 2 S Sl
(0.2268) (0.4086) (0.2278) (0.4310)
Sample size 2589 597 2589 592

Standard errors in parentheses.

*Significant at 5%, **significant at 1%.
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~ HEJOCTATKW PETPECCUOHOIO

Koppensauus 00nbLLoro yucna
(PAKTOPOB C 3aBUCUMOW NepeMeHHOM

OHOOrEeHHOCTb

HenonHasa nHdopmawums no Bcem
npoeKTam

.

-

.

BO3MOXHb! MOrPELLHOCTM B OLIEHKE

BcneoctBum  OTCYTCTBMA  «CUIBbHOMY
TEOPETNYECKOW 0asbl, HEBO3MOXXHO
OLEHUTb HACKOMbKO BaXHbl MPOMYLLEHHbIE
rnepemMeHHble

HeT o06bscHeHMs, Kak Obln  BblOpaH
MEXaHM3M BbIbOpa nocTaBLLUuKa



@ AYKUMOHBI VS. NEPErOBOPbI

— — e

B cnyyae BbibOpa nocTaBlUMKa Ha MoryT ObITb WCMOMb3aHbl TOMBKO
OCHOBE TeHAepa, NOCTaBLUMK OyaeT NPy NPOBEIEHNS NEPErOBOPOB
CTPEMUTLCH «3aHU3NUTLY LIEHbI



3AKJTIOYEHUE

 Bbibop T1na pgorosopa (cost-plus / fixed-price) 3aBUCUT OT CNOXHOCTY NPOEKTA

* [leperoBopbl — B6onee nogxoaswmin cnocod Beibopa noapsaymKka YeM ayKLMOH/TEHAED,
eCnn 3aKa34ynK CTPEMUTCA COCTaBMTb MOMHOLIEHHBIA MnaH paboTt, CMETy 1 n3bexaTtb
HenpeaBUAEHHbIX 3aTpaT B OyayLLEM.

» CyLlecBYOT anbTepHaTMBHbIE CMOCODLI TeHaepy, 4ToDbl M3bexatb Koppynuuu, K
NPUMEPY, MOHUTOPUHT. HECMOTPS Ha TO, YTO 3TO TPEOYET AONOMHUTESNBHBIX 3aTpaT, OH
No3BoNUT 4OOUTLCH BO B3aUMOZEWNCTBUN C NOAPAAYNKOM:

o JlomKHOM «rmbKOCTM» w==  (Cost-plus kOHTpaKTbI

o YCKOpeHus npouecca ctpoutensctea ===  [lapTHepcKoe COTPYOHUYECTBO



CNACUBO 3A BHUMAHME!

HALUMOHANBHBLIN UCCNEQOBATENBCKUIA
YHUBEPCUTET



